


YOUR FINANCIAL SECURITY

NEW IDEAS FOR YOUR STRONGER FINANCIAL FUTURE

Making your savings
last as long as you do

Many Canadians dream of retiring comfortably. However, with continuing improvements
in life expectancy, some worry they’ll outlive their savings.

As you map out your financial security plan, consider how
you may be able to reduce this risk, and supplement
your retirement income, with permanent life insurance.

Plan to live beyond your life expectancy

Life expectancy is an important consideration when you
sit down to plan your retirement. However, recognize
that life expectancy figures are averages. In fact, about
half the population will live longer than their life
expectancy.

What this means is that, if you only save enough to cover
your needs through your average life expectancy,
you risk living longer than your savings.

For example, a healthy 60-year-old male whose life

expectancy is 85 has a 52 per cent chance of living
beyond 85, as shown in this table.

Male, non-smoker, in good health

Current Life Chance of living
age expectancy longer than average
(average) life expectancy
60 85 52%
65 86 51%
70 87 48%
75 89 48%
80 92 50%
85 93 49%

Source: Canadian Institute of Actuaries.

What's more, with advances in medicine, life expectancy
is rising. Based on Statistics Canada data, there have
been mortality improvements in every decade of the last
century. Therefore, your financial security plan should
always cushion your assets to last beyond average life
expectancy.

How permanent life insurance can help

Besides giving your family financial protection in the
event of death, many permanent life insurance policies
also accumulate cash. The cash accumulates inside the
policy on a taxadvantaged basis, and you can access it
during your lifetime.

For example, if you need extra cash for everyday living
expenses, a dream vacation or a medical emergency,
you have the option of accessing the cash value inside
your permanent life insurance policy.

This alternative source of cash also can give you more
assets to draw on during retirement. Not only do you
benefit from life insurance protection, but you can also
help your retirement nest egg last as long as you do.

Ask about permanent cash-value life insurance

Your financial security advisor can help you turn your
dream of a comfortable retirement into a reality. Find
out how permanent cash-value life insurance can give
you added security in your retirement.

The information provided is based on current laws, regulations and other rules applicable to Canadian residents. It is accurate to the best of our knowledge as of the
date of publication. Rules and their interpretation may change, affecting the accuracy of the information. The information provided is general in nature, and should not
be relied upon as a substitute for advice in any specific situation. For specific situations, obtain advice from the appropriate professional advisors.

Information is provided by London Life Insurance Company and is current as of June 2009.
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When do you want confirmation
you have Insurance?

You're aware that disability insurance can
help maintain your family’s standard of
living should a change in health prevent
you from being able to work. You also
know critical illness insurance may
allow you the freedom to choose
what’s important to you (access to
medical care, time with your family,
changes to work schedule or your

But ask yourself when you'd rather prove your eligibility:
® When you apply for a policy? or
® When you are claiming for an illness or injury?

Why is underwriting at time of application important?

Seventy-eight per cent of Canadian consumers prefer under-
writing upfront rather than at time of claim.* And there’s a
good reason for this.

The underwriting process confirms the amount and type of
coverage the insurance company is willing to insure you for. If
your health changes once a policy is in force and you submit
a claim, you won't be underwritten at time of claim. You need
only to provide the medical evidence supporting that your
injury or illness meets the provisions of the policy.

Why are there so many questions on the application?
A fully completed application provides the underwriter with

a thorough understanding of your health, family history,
occupation and lifestyle — which helps determine if your
likelihood of suffering a critical illness or a disability is the
same or greater than the average person. This is important
due to the numerous conditions covered under a critical
illness contract and because a disability may occur from a
wide variety of accidents and illnesses. Some applications
result in specific exclusions or other modifications to cover-
age — but you'll know about these when coverage is being

home, child care, continue with
retirement savings, etc.).

offered to you by the company, instead of learning
about them at time of claim.

Knowing now, reduces stress later

Some insurance companies do much of the under-
writing assessment at time of claim. This may leave
you in a position of not knowing what or how much
coverage is available, until after you've filed a claim.

When you apply for an individually owned, noncan-
cellable disability or critical illness insurance policy,
underwriting is always done upfront. This may cause
some delays in an offer of insurance, but once your
policy is in force, the insurance company can’t cancel
or modify the policy, or increase premiums (except as
outlined in the policy). This means you're in control of
changes to coverage and costs once your policy has
been approved.

Know where you stand upfront

Thorough underwriting upfront reduces the chances
of delays or unanticipated decisions at the point of
claim, which can help reduce stress. Ask your finan-
cial security advisor about insurance plans that are
underwritten at time of application.

*LIMRA, Canadian Critical lliness Insurance Market Study 2008
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