YOUR FINANCIAL SECURITY

NEW IDEAS FOR YOUR STRONGER FINANCIAL FUTURE

Putting market volatility
into perspective

Putting market volatility into perspective can be difficult when you’re bombarded with
negative economic and market news. Here are a few things to keep in mind about current
market conditions and how they can affect your financial security plan.

Understand markets move in cycles Be alert to opportunities

Market corrections are normal but historically, Although market volatility may have a negative effect on

markets move up. Since 1957, the stock market has your investments today, there opportunities for your port-

experienced positive calendar year returns for folio to grow through reinvesting. This is because high-

almost three in every four years.* Those who stick to quality stocks that were out of reach during the market’s

theirlong-term plans, invest based on sound invest- peak now are affordable.

ment principles and stay within their personal toler-

ance for risk are usually well positioned to ride out Anxiety due to today’s economic and market volatility is

market volatility. not uncommon. Putting market cycles into perspective,
staying in close contact with your financial security advi-

Understanding what market volatility means to you sor and being receptive to new investment opportunities

and your overall financial security plan can help you can help you stay on track with your long-term goals, even

curb your fears and focus on your goals. in the face of current down markets.

Stay informed

Talk to your financial security advisor
regularly about your concerns or changes
in your situation. Whether you're
concerned about your level of risk or you
simply want to review your financial
security plan, your financial security
advisor will work with you to address
your concerns. Keeping your financial
security advisor informed can help you
reach your investment goals more
efficiently.

*Source: Advisor.ca, Handling statement shock, April-Lynn
Levitt and Kim Poulin, February 2, 2009.
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Let your mortgage

work for you

One precautionary strategy
some Canadians are employing
during these turbulent
economic times is improving
their cash flow. If you're a
homeowner, how you structure
your mortgage could help.

You could reduce your mortgage payments if

you have room in your mortgage to extend the
amortization period.

Here’s an example:

® You currently have a $150,000 mortgage
amount at an interest rate of five per cent
and an amortization period of 10 years. Your
payment is $793.62 semi-monthly.

= Now extend the amortization period. You
have a mortgage amount of $150,000, at an
interest rate of five per cent and a new
amortization period of 25 years. Your
payment becomes $436.21 semi-monthly.

The new payment would be easier on your monthly finances. If your circumstances don’t change you could save the
difference and apply it to the principal annually or apply it when your mortgage comes up for renewal. And at renewal
time you can always increase your payment to what it was before.

Remember, if you extend your amortization period or reduce the payment frequency you will pay more interest over the
period of the loan. Your mortgage planning specialist can provide examples of the impact on interest costs in your
particular situation.

Your financial security advisor can refer you to a mortgage planning specialist who can suggest other ways your mortgage
can work for you during these volatile times.
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Get your mortgage protection
and life insurance under one roof

When you're shopping for a mortgage, many lending institutions offer you mortgage insur-
ance as well. However, you should look carefully before signing on the dotted line. Otherwise,
you may find yourself locked into a policy that does more to protect your lender than you.

A better alternative may be personal life insurance. Life insurance doesn’t insure your mortgage, it insures you.
After all, you're the one making those mortgage payments.
With personal life insurance, you can also plan to meet more of your family’s needs.

Protect your home, not your lender
Here's a closer look at how personal life insurance compares with the mortgage insurance offered by most lending institutions.

With mortgage insurance offered through most lenders With personal life insurance

Insurance from lenders usually covers the exact amount Your ﬁnanCIaIfsecurlty adwsorfcan' help you determine
of your mortgage. Your coverage decreases as the the amount of coverage your family needs. This coverage

LA > doesn’t decrease as your mortgage is paid down.
mortgage is paid down. When the mortgage is paid off, This means if you die additional funds may be available,
you have no coverage.

at the time your family may need them the most. You can
also reduce the coverage amount when you want - or keep
it for other purposes.

If you die, the lender automatically pays off the mortgage. Your beneficiaries can choose how to use the funds —

Your beneficiaries have no choice about how to use to pay off the mortgage, provide a monthly income or

the funds. take care of a more immediate need. It’s their choice, not
the lender’s.

The lender owns the policy. You can't move your mortgage You, not the lender, own the policy. You're free to switch

insurance to another lender. If you find a better mortgage your mortgage to another lender without jeopardizing

somewhere else, you may have to re-qualify medically for your life insurance coverage.

the mortgage insurance protection.

The cost per thousand dollars of coverage generally You choose the type of life insurance that suits your needs,

increases every year. When you think about it, this means with premiums to fit your budget. For example, you can

choose from a range of term and permanent life insurance
solutions. You can choose a policy that keeps your
premiums level for 10 years, 20 years or your lifetime.

your cost could increase while your coverage decreases.

Mortgage o g :
value A personal life insurance policy

$400,000 gives you affordable, flexible

rerpnsninn - Mortgage value coverage that you control.
$300,000

e PErSONally owned . .

insurance value Talk to your financial security
$200,000 Mort . advisor to find the right
ortgage Insurance mortgage and life insurance

$100,000 protection for your family.
Years of mortgage 10 15 20 25 30 35 40
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Child ClI

Money at a time

when it's needed

You may have valuable insurance
coverage for you and your family but
what would be the emotional and
financial impact if your child is diag-
nosed with a critical illness?

Child critical illness insurance (child Cl) is designed
to provide families with the financial resources to
help support recovery and care of a child in the
event he or she is diagnosed with an insured
critical illness condition. It also can help provide for
the child’s future insurability.

You may use the lump-sum benefit in any way that
protects what is of value to you - for example, to
get other treatment that may otherwise be
unavailable, take time off work to be with your
child, or manage your child and family’s comfort
through projects such as home renovation.

Some key features and optional benefits to look for in a
child ClI policy

m A one-time lump-sum benefit to help meet what you feel is of
greatest need or protect what you value most

m A minimum of 24 insured conditions, including childhood-related
conditions such as cerebral palsy, cystic fibrosis; muscular dystro-
phy; type 1 diabetes; mellitus and congenital heart disease

m An opportunity to convert your child’s policy to an adult policy
regardless of his/her medical condition; protecting their insurabil-
ity which might otherwise be negatively impacted by changing
family or personal medical history

m A Return of Premium (ROP) at Expiry rider option that returns
eligible premium at age 25, in addition to allowing a conversion to
an adult policy. This ROP benefit can be used any way you choose,
be it for education, business or personal uses, including helping to
fund the converted adult critical illness insurance policy

B Medical referral services

m Counselling and support services

Child ClI can be quite affordable.

Rates for child Cl vary among insurers. Here are some examples of annual premiums from one major provider for a $100,000 child Cl policy:

- Base Plan+ ROP at Death rider Base + ROP at Expiry rider

Male Female Male Female Male Female
- $251 $247 $253 $249 $459 $452
IS s251 $247 $253 $249 $562 $553
JoN  s251 $247 $253 $249 $651 $640
FisE  s264 $258 $266 $260 $435 $425
7 5264 $258 $266 $260 n/a n/a

The above examples are for illustrative purposes only. Situations may vary according to specific circumstances.

Child Clisn't just something parents should consider. If you are a grandparent, you may wish to provide your grandchildren with this valuable
form of insurance coverage that can be extended throughout their adult lives.
If you're interested in learning more about child Cl, your financial security advisor can provide further details.

This material is for information purposes only and shouldn’t be construed as legal or tax advice. Every effort has been made to ensure its accuracy, but errors and omissions are possible.
All comments related to taxation are general in nature and are based on current Canadian income tax legislation for Canadian residents. Legislation and its interpretation are subject
to change. For individual circumstances, consult with legal or tax professionals.
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